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' Business building

Women and wealth

Women in Canada are rapidly gaining control over significant financial assets. It’s projected that they will manage
nearly half of all accumulated wealth by 2026." This shift highlights the growing opportunity for advisors who
recognize the importance of addressing women’s unique financial needs. This insight outlines the opportunity, as

well as strategies for effectively engaging with women as primary clients.

Mackenzie Practice Management Team

The growing financial influence of women

- By 2028, Canadian women are expected to control
$4 trillion in assets, nearly doubling the $2.2 trillion
they control today.?

« Female investors are 2.5 times more comfortable
taking investment risks with female advisors.?

How to engage with female investors
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Understand their financial goals

Women typically take a different
approach to money management.
Identify and focus on financial goals
that are important to them.

Build a trusted relationship

Take the time to listen and
understand their concerns. Regular
communication and transparency
are key in fostering trust.

Educate and empower

Provide educational resources and
workshops tailored to women.

- By underserving women'’s financial needs,
the global wealth management industry is
missing out on $25 billion each year.*

« Within a year of their husband’s death, 80%
of widows leave their financial advisors.?
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Leverage referrals

Women tend to make referrals more
than men. Focus on building the
relationship to leverage connections
with other female investors.

Tailor communication

Focus on life goals and not just
investment returns.

Address unconscious bias

Be aware of any unconscious biases
and ensure fair treatment.

The increasing financial influence of women presents opportunities for the wealth management industry. By

understanding their goals, building trust and providing tailored resources, advisors can build their business by tapping

into this underserved market.
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To get access to additional Practice Management resources,
contact your Mackenzie sales team.

Sources : Want to Grow Your Business? Learn How to Engage and “Woo” Women Investors | Cannon Financial Institute
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For advisor use only. The content of this document (including facts, views, opinions, recommendations, descriptions of or references to, products
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responsibility for any reliance upon it.
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